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FORWARD

Llfe has been a seesaw for me, but after merely a few hours of transactlonal
fconversatlon with Kelly nggs, I've been on-an upward escalator. Slmply stated,
Mr. nggs is a humble man- who falthfully confers his confidence; dlgnlty, and
metlculousness upon - every level—headed person who wants to dlstlngu1sh them—,'

: selves as scholarly.

\ Yesterday,I[was a burdened man who was unsettled and disorganized: in the
‘pursu1t of my legal and recreatlonal asplratlons. But today, because of Mr.
nggs' audac1ty and professional insight, I have quickly learned to enjoy
‘my life and this wonderous glft ‘of writing that God has blessed me w1th.

K'Slmllarly, M, nggs has exempllfled and blessed me with his quiet austerlty,"““‘

vbas he patlently and. dec1s1vely artlculates my legal arguments and in turn,
explalns the deflclenc1es in my legal 1mpuls1ve, half-cocked hastlly drawn
legal: theorles..I appreciate. nothing more -than his astute and attentlve ' ‘
practlce of breaklng down my hurdles . 1nto small steps of prof1c1ent jud1c1al

appllcatlon.

M. nggs has also 1nsp1red me to pursue my greatest life. ambltlon,....to

T wrlte a full length novel in one year. Thanks to Mr. Riggs' unflappable

'enthus1asm for personal development, I flnd that my day also beglns before
sunrlse, w1th coffee, pen and paper;. and the joy of conquerlng my goals through

'the art of ‘communication.

With warm regards,
i Robert Williams
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'Author's_Note',

Hello, My name is Kelly Patrick nggs and I'm the author of "How To Write
: Your Own Check."

I know we have never met, so you're probably wonderlng how I could have any
1dea what you're 901ng through or why you ‘should llsten to anything I have to
o 8ay. Let's Jjust say that I- have been where you are r1ght now as you read _this o
'iletter. I have been new to prison myself and I know what it! s like to feel
hopeless while locked away in one: of the darkest places thls country has to offer.
I know the feel of loss and despalr. I know what it feels like to be strlpped of
‘everythlng I.care about. But, I also know what 1t feels like to reinvent yourself

~into someone greater: than you have ever been before. And this is my. attempt to

share thlS change with you.

. When'I ‘was put in federal prison, I learned the pain of loss. I also learned
that the system was not designed to be concerned with the health or: wellbelng of
“1nd1v1dual prisoners. Although the federal system has the tools to make a blg ’
;dlfference, the people who control these tools are not concerned enough to use'-

V‘_them.

Wlthln ‘weeks, I learned that programming, rehabilitation, and rec1d1v1sm were
. .fancy words used only by p011t1c1ans. These words, unfortunately, are all but -
vworthless unless they are understood by the person who needs them the most - That
person is you. So, ask.yourself do you want something different out of life? Do |
you want to leave prlson and stay out? Do you want to become somethlng that your‘
family can be proud of? Or, do you just want to pay your way in life? That's a

good. start. Since you want something dlfferent, I m going to show. you how to get

it

In thls book, I explaln how I changed from an average federal prlsoner toa
successfully publlshed author, even after I failed two hlgh school engllsh
classes. I share with you how wrltlng was a way for me to vent the paln and

'vanger of - los1ng ny mother, expressing my frustratlon about careless 1awyers, and

creatlng a steady cash flow with which I support my chlldren. What's most amazing j,ﬂ_

is that I have done all this from inside the two-man cell, where I currently am

.as I wr1te this letter.



I have blazed a néw trail to change myself, and I .recommend that you follow.
Thls is not an easy road, but nothlng good is ever easy. You will have dark days
and mounting resistance, but in the end when ‘you see the light at the end of the

tunnel, you will flnd that the journey will. have ‘polished you into. the dlamond

you ‘were always meant to be.

This is'my encduragement for you to find a new life of success and proSpefity;

From the Author,

Kelly Patrick Riggs
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REVIEW

V"'Ho'w-»To Write Your Own Check" is a remarkable book with brilliant
| step—by—step guldellnes and techniques to follow. -Unbelievably comprehenSJ.ve
| with fresh angles and 1mmense1y practlcal examples. Kelly nggs shows new
authors how to magnlfy their 1nherent ab111ty to write whlle preparlng the

-nov1ce tO embrace a terrlflc new career.




: Intfoduction

I w1sh I was pald a dlme every tlme somebody asked me how I dld,'"IT“
"IT" is how I changed from an- average prlsoner—who failed high school english-
,(Tw1ce)— to a publlshed author who is paid a regular monthly check and recelves
.. royalty payments every quarter. What's even more extraordinary .is that: I dld 1t v
‘from inside a federal prlson, where I was, at times, locked 1n the S.H.U. The

S. H U. 1s s1m11ar to the: solltary conflnement you see in- the movies.

’:h To make it 81mple, let's say that my change required me to work. And, I needed;

a lot: of ‘help along the way. If you're wonderlng, I'm wrltlng this book from o

inside a two-man cell in Seagov1lle Federal Correctional Instltutlon. In thls

'book 1'11l explaln how I dld, "IT“. And, more 1mportantly, how you can do "IT" r

too. ' :
SI?m‘geing to go a step further than my simple explanation. I'm alse geing :

to give .you the ‘name -and ‘contact information of the. company . that helped me; and :

.made my change p0551ble. I'm sure they can help you too.
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 CHAPTER ONE

THE BASICS

The idea for thiS'book started as a class I wanted to offer to prisoners at
\my own. expense. My plan was to. offer them an opportunity to change their llves‘
,before leaving. prlson. One thlng i've discovered. by talking to llterally
»ihundreds of people who have returned to prlson, is that there are very few
opportunltles for ex—felons. As you can imagine, ex-felons who have no other
,optlons will return to what they know if they are left homeless and hungry.

'They w1ll even go back to pr&son.

‘ on December 21, 2018, President Donald Trump signed the First Step Act 1nto
law. The First Step Act prov1des that - federal prlsoners can earn time off thelr
 sentences if they are w1111ng to engage in programs and productlve act1v1t1es

.'that prepare them for life out51de of pr1son. That was when I decided to wrlte

the currlculum for a twelve week class in which I could teach prlsoners how to e

’wrlte, get publlshed, and get paid. No big surprise, The Federal Bureau of .

‘Prlsons refused to offer the class. The reason I was given was that the Bureau
,’of Prlsons was not interested in offering classes that provided income y

. opportunltles to prlsoners. To.date there are no classes that comply w1th the
“rmerst Step Act or that have the potentlal to battle rec1v1d1sm w1th opportunlty.f'

ThlS fact is ev1dent in all federal prlsons throughout Amerlca.

Since receiving‘that denial, I have encouraged'and mentored a few inmates.
'uAnd those few have gone on to become published authors. I was utterly amazed at
,the transformatlon that took place before my very eyes. Inmates who I knew to
.have been plannlng their next score upon release: are now planning. thelr next
'book 1nstead. Nothing compares to the gleam in a’ prlsoner s eyes when he holds

'vhls new book for the first time.

It wasn't long after I realized the potentlal of what I was doing that I
“extended the offer to help family members of prisoners as well. But, I felt
that wasn't enough. I'recognized the need to publish thelldea<-1n this book. .

This book is the product of the government s refusal to help prlsoners

succeed. I realized that there are: probably millions of people out51de prlson
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:walls who are w1thout meanlngful opportunltles also. ThlS 1nexpens1ve book is

My contrlbutlon to help anyone who wants a better llfe.

~When T flrst had the idea to wrlte this book; its title caused qu1te a stlr;
‘As a matter of fact 1t was the cause of a two hour argument between my writing
~coach and myself. He believed that the_tltle, "Write Your Own‘Paycheck,;,was\ :
‘ mlsleadlng. In his estimation ''Paycheck" implied frequent, regular'payments. !
Thus, we split halrs and deflnltlons to determlne if quarterly royalty payments,
quallfled as paycheck" material. What he failed to consider was I also w;“‘
receive a monthly pay check from what is called "freelance wrltlng"; What I
'.falled to cons1der was. that not everyone will be able tor rely on that klnd of
,-regularlty. Ultlmately, he lost the battle but won the war. His purpose in the

, argument was; as it always 1s, to make me thlnk That 51ngle argument changed the i
focus of this book in a lot of ways. The most important of whlch is my respons-f
1blllty to tell you that this is not a “get—rlch—qu;ck",schemef If you work at

‘ dthis,'you will one day be paid very well. But, please don't quit your7day job?”
Y yet. Most. 1mportantly, the title of this book was narrowed down. to "How To erte.

Your Own Check," and its focus adjusted because of our many - dlscuss10ns. i

~For those of you who question what makes me qualified to wrlte thls book,,

thave an. example for you. Log on to Google, Amazon, Oor WwWw. freeblrdpubllshers com

.‘and do a quCk search of my name,. Kelly Patrick Riggs. What you see on that
screen I dld in three years from a prison cell. I had no computer, no: cell phone,d
and no- co—operatlon from prison staff. I even had three completed manuscrlpts
taken from me and destroyed by -prison guards claiming they. were. contraband'

“Now, I want you to imagine your name on that screen ‘instead of mine, If you can
“see; yourself successful and you' re willing to work hard for eighteen months, Q

_you can far surpass my level of success by following these steps that I followed.ﬂg -

Make no mistake - the contents of this book is not material that I have :
always known. ThlS materlal is the summary of what I have learned that works. wv
’I'm wrltlng these steps in the hope that you won't feel the need to travel down
the hard road of bumps and knocks that I was forced to travel, or make the

- mistakes that I made. But, if you Stlll.feel the need for a rough rlde, I'11

'glve you the directions.....NOT!
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The ‘cost of transformlng yourself into an author is not terribly expen51ve

if you follow the lead of those who have gone before you. Using your computer, .

-and just a few hours a day, you can be well on your way to being able to
Write Your Own Check
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| CHAPTER TWO

' GETTING STARTED

I dldn't grow up with a de51re to be a profess1onal writer; I didn't dream
- of belng a publlshed author, nor dld I ever think I would be a federal prlsoner.
But, as you can find on ‘Google, ;L am gu1lty of all counts. And yes, I dld '
| actually fail two quarters of high school Engllsh at J.B. Penninton ngh o
School in Blountsv1lle, Alabama. Don't get me wrong, failing English is not a

"requ151te to gettlng publlshed, but if you dld, that won't prevent you from,

,succeedlng as an author.

For those of you who work blue collar jobs, construction, or even basic
labor, you too are qualified. I worked as an electrician for years before I

advanced to being a trainer. My basic rule is that if you can read and wrlte 1n

Engllsh, you are quallfled.

I"mYSelf,vhave labored in a number of more "colorful” job titles,'some of'

o which dlrectly served the United States government. But truth be told, I maln-pﬂ

: talned a deep hatred: for writing. That hatred continued from my youth until I ‘.\

' e_was arrested for a crime I 'did not commlt. After my arrest, I was told by my |

’eattorney that justlce costs money and he laughed when he. asked me how much I
‘could afford. When I found out that he refused to take statements from the ten -
alibi. witnesses who kept calllng him, I realized that I had to start to wrlte'
‘to the court myself. After that first letter to Judge Karen Owen Bowdre, the

- course of my llfe changed forever.

By'the time I landed in’my:first prison, Lexingtoanederal‘Medical'Center)"
I was wr1t1ng to someone every day. When I reached OakdalelFederal Correctlonal |
Institution, I was writing for other people, every. day In September Of 2016 T
received an offer from ‘Freebird Publishers to publlsh my notes on the Post 7'”,

‘Conv1ctlon Relief process. I quickly accepted..

- Weeks later, I received the contract in the mail. I was overwhelmed_with;_"t
- emotion about the prospect of writing a boock. I had never before wanted to write
£ my. name) let alone a book. A poll conducted by USA Todaybrevealed that as many

as 82 percent of Americans want to wrlte a book. I felt llke the exceptlon to the,lf
rule. Espec1ally since I didn't want to write a book_—yet I had a contract and

an obllgat1on.
' .12_



After realiZing how deep my foot was stuck down my»throat,{l~decided it_waS"

time to learn how to write—a little anyway.

Long before I commltted to wr1t1ng a book, I had come to know a fellow prlsoner
‘named Johnny Smith. He was from Lou1s1ana and had a Bachelor's Degree in Engllsh. :
ere often helped make sense of the tlrades I sent to the courts, much like the

‘Msquelch” on an old citezens band radio. (C B. for short). Needless to say;, I~
. spent many hours with him, learnlng what I could about Engllsh and grammer,v
complaining the whole way. Yeah, he had hlS work cut out for hlm. Unfortunately :

he and I were separated before I could get' the book publlshed.

eDuring théhprbcess of writing'thattfirst book, T aiso had to battle.the_prison
staff to get. $E done.-Because of my writing to the courts about ciwilyriohts"‘

: v1olat10ns, the staff viewed me as publié&: enemy number one. And,-.as such, thelr ol
hfavorlte punlshment was to conflscate all paper products in my posse551on about ‘

»fevery s1xty days. Let me take a moment to salute S.I. S. with at least one of my

flngers.

' “in the'long run} I won over. Now I write all I want without too much fear‘of-f
‘loss. Let my example be a lesson to those of youuwho are in prlson. Don' t make

- enemies of those in power over you—not untll you've submltted your . work to the

j'publlsher anyway.

I'm 901ng to boldly say that 1f you can read and write Engllsh, :you can wrlte e
-and: publlsh your own book. How can I be so sure? Because ‘the . book you're holdlng ‘
rlght now ‘was written by someone who at one time could barely do elther. ‘And the
- steps I followed to write it were developed by me and are ea51ly dupllcated.

,[Therefor,.lf;you can follow these easy instructions, you can write your own

book. «

] For those of youiwho are wondering why I'm éalking about writino a book instead
cof a paycheck,?let me say "credibility." Before you can start writing weekly or -
‘monthly postings and artlcles for regularly scheduled checks, you will have to |
'galn some - authorlty in your field. Have you ever heard the saying, "He wrote i

‘the book on 1t°" Well, it has some meaning.
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ertlng weekly or monthly artlcles, posts, and press releases are a lot 11ke}
, belng on -the publlc ‘speaking c1rcu1t Outrageous speaking fees can be what |
smotlvates some people to write a book. Celebrltles like Tom Cruise and Wllllam
Shatner do well speak:mg about a cause w1thout havmg to write a book But,

ifor those of us who don t frequent . the silver ‘screen, we can wrlte a book and

often gain 1nstant authorlty and credlblllty as well.

It's not hard to see that wfiting a book can be the gateway to being paid

- well by puttlng your thoughts in prlnt The books I have written in the past tell
the world two: thlngs. first, I am a vocal authority on prison issues; and second,A-
bI never mlss a deadllhe. So, let's get on with writing your book as the flrst step

to developlng you ~ability to erte Your .Own Check.
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CHAPTER THREE

MARKETING

' Market yoUr‘idea before you pick up your pen? Huh? Exactly. Ninety—nine out
~of one hundred people have no idea what the difference 1s between marketlng and
vfadvert1s1ng Believe it or not, I used to be one of those people. Lucky for me;

1D1ane at Freeblrd Publ1shers (www freeblrdpubllshers com) already had the answershf

for me..

‘,fCoincidentally,‘I wanted to call my first book "A David And Goliath Story;“

The book'was.alliabout what happened to me. Of course, that was my,ignorance':]
talking. My notes, which Diane had agreed to publish, were about prisoners

‘ filihg for Post—Conviction Relief. So rather than write a book about‘my fight
ﬁagalnst the system, she thought that perhaps I should write. about Post—Conv1ctoon
Rellef She was- brllllant She had previously marketed my 1dea. That means, in’
»1ts ‘most. ba51c form, that she studied the potential audlence to see what they

: wanted to read rather that what I wanted to wrlte.
"To be’successful,.find a need and fill it."

No, I didnlt'just make that up. I recently read it in a book. As applied”here,'
it means that 1nstead of writing about your great idea, why not wrlte about a
v.,related 1dea that the market place 1nd1cates people want to read about? For :

» example, the dlfference between writing about legal practlces\as opposed to

wrltlng about my personal fight with the legal system.

Somethlng else to con51der is. that marketlng your idea comes in two stages.
‘Stage one of marketlng comes now, in the very beglnnlng——durlng your 1dea 8ir
development Stage two of marketlng your idea comes, and continues through,

bevery mlnute after ‘the development of: your idea.

Thetprinting of a book about your idea is not the end of the road. It's often
Just the beginning. A big misconception about publishing is one I've only :
recently discovered, and is second only to the misconception about marketing.

"Printing and Publishing are two vastly different things."
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This book for example, was prlnted for my review before it was made avallable
to you. And you rwere unaware that I had written this book before you heard about
_‘1t “Printlng" is very. simply maklng a copy, or several copies, of. the mater1al

-and’ produc1ng it 1n,aubook‘format. "Publlshlng ; however, ‘is maklng the. publlc
aware”oflthe book' availability. In:short, publishers market. a book until it
‘goes out of: print. They are constantly. seeklng out markets that may have an
interest 1n your -book. Then they make that market aware of- the book's avallablllty

through technlques like advertlslng, public relatlons; promotions;, and brandlng.f

Who's responsible for marketing? Everyone, especially the author;uI do, -
however, suggest that you consult your publisher, if you have one. Know that I

S speak with Dlane at Freeblrd Publishers on a weekly bas1s.

. Marketing,your idea before you write about it can help you refine yourfideaff.
which I talk about in detail in the next chapter. For those of youvwho are not
locked up in prison, I'1l1l share a few thlngs that are avallable to ‘you onllne.

~Keep in mind however, that I've been locked up for a while, and some thlngs have .

Nbeen updated a little bit.

, Because you are about to publlsh your idea in a book, I suggest that you start el
| w1th the 1eader in the book industry--Amazon.com. Using Amazon is the obv1ous

L flrst step 1n marketing your idea. Go to the search box and select Klndle Store, ‘
: then type in. keywords related to your idea. You will see a menu appear under the L
.'search ‘box. What you are looklng at are the suggestions made by Amazon based on
the keywords that you ve entered. That menu is an indication of what the publlc

is looking for under your particular keywords,. and they w1ll be listed 1n the

order of popularlty. Another good resource is Google. Trends, which at one tlme

was available at “https: / /v . GetFreshKey com. .

E Your next search resource should be Yahoo Answers, or what today's equal mlght

: be. At Yahoo Answers,’ they once listed the types of questions the publlc was
asking in particular areas and topics. It doesn't matter if it's welghtbloss,

health, palntball,' or education——search your idea for potential marketability.

, Market your 1dea before you start—-that will make it much easier for you to

Wr1te Your Own Check.
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- CHAPTER FOUR
A GOOD IDEA -

You can be confldent that if you have a good 1dea, somebody wants to know '

'about it. And, if there is one person, there are llkely to be- thousands.

Just llke there are dlfferent types of people, there are dlfferent classific-
ations of books. These cla551f1cat10ns are known as "genres". And, w1th1n each
rgenre there are thousands of different writing: 1deas and toplcs. So, as you :
-consider your 1deas, let's consider what genre you're most likely to be able

‘to market as a f1rst—t1me author.

: . Personally, I'm a big fan of John Grlsham, Dean Koontz, and Shannon Stacey—
-)‘well Shannon Stacey 1f the Kowalskl s.are involved. I'm such a blg fan that When
,any of these authors announce a ‘new book, I find their book, I read thelr book,
'and then I talk about...yes, thelr book. As a matter of fact, if I had seen e
"The Whlstler" w1thout John Grlsham s name on the cover, I wouldn' t have read
dt. But, because I'm a blg John Grisham:fan,: I read it and loved it. ~I say all

.:v7thls to express that a flrst time author might do well by writing somethlng other

than flctlon. Flctlon is written and read for the sole purpose of entertalnment,‘u\w

'_ and entertalnment is optlonal.

I suggest that flrst—tlme authors write about information. When readers are
looklng for information, the name of the author often becomes PR secondary
s con81deratlon. But, if the information is beneficial, the reader will remember
the author's name, and they will remember what the author said. The second -

benefit to wrltlng about 1nformatlon is that the book is expected to ‘be short.

. People who want information want to-invest as little time as poss1ble 1n ‘the

process of gettlng the information. That means that you should keep the book

‘shorty conc1se, and direct.

‘i:As I often'do,vI advised a'young'man to write a how-to-book about overcoming

'~,add1ctlon. I made this suggestlon for four reasons: one, he knows the subject,

‘h two, he successfully applled the subject to his own life; three, he's exc1ted

. about the. subject- ‘and four, he wants to learn how to write his own check. By
vthe wayy. watch for. "Sex, Drugs, & Paintball" by Ray Millaway. It's funny,

"dramatlc, and purpose—drlven. A great read
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More‘importantly, how=to books are a great'first step into the book industry.j"~
They ‘are. shorter than the average novel You don t have to possess any specific
wrltlng knowledge to write a how-to- book. And, a good idea can come from every—
day life. There are how—to books on everythlng under the sun- on the market today.
“The subjects range anywhere from dIsp081ng of baby dIapers all the way to how to

'wrlte a: best—seller.

It's helpful 1f you have some personal knowledge about the subject you re
. about: to wrlte about. (and I hope’ 1t's not about how'many times you can use the
“word "about" in one sentence). The reason foreknowledge is beneficial is because
‘of. the "jargon . Every aspect of life has its . own jargon. Irdon't care if‘itls
your job, your hobby, or. your sport—all areas of llfe have thelr own spec1f1c :

jargon, A.K. A., language.

Hav1ng some foreknowledge of your subject and an understandlng of 1t's jargon",

"makes 1t a lot eas1er for you to write about it and do it more qu1ckly. Just llkerf"

- M. Millaway and his "Sex, Drugs, and Palntball", I pointed him to his own areas
of 1nterest. Thls is where I try to point every new.author for their flrst book,

,because I ‘think that it is 1mportant to get that first book written and. out of o

'"the way.

I also”like how—tofbooks because their relevance will,last a long time. For
instance a onk;about raising a child with red hair will be relevant as long as
children are born with red hair. But, a book about an upcomming Rock-n-Roll

concert will no longer be relevant once the concert is over.

‘A book about Donald Trumpyas president, or the current hot celebrity‘probably'
won't: »be a: relevant“book . ten years from now. Needless to say, its usefulness

will decline rapldly after‘the subject falls from its current popularity.

Look at other long—lastlng books. For example "How to Win Friends and
Influence People" by Dale Carnegle, has been on the best seller list since he ;
wrote the book in 1936 Mr. Carnagle s book covered an important. subject in

l‘l936 and has contlnued to be an. 1mportant subject ever since.

'When you think about what a good idea is, think about a need. Think about‘what

you personally know about it. Think about thihgs that you often-explain to others.
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'If you still haven't nailed down your idea,dthen let's go back to Amazon.com.'

'Let?s'spend,some,time searching the how-to books. You're looking for howfto"
books thatfare popular‘and that‘cover a-subject'YOU'know somethihgvabout. Let's
say you know how to Jlay tile floorlng. Find the most popular book on laylhg '
_tlle floorlng and read it. A lot of tlmes, you will find that you possess
;knowledge of,an additional step to the process, or an easier way to’do,something. ol

You may;eveh learn something that makes your method better.

' Add any extrajknowledge you find. Incorporate what youvlearnvwith'What you _d
already’knowadRemove ahything that is outdated or unnecessary.. and ydu'll'have'
made your idea better. Then,. start an outllne of the steps that make the processd'
easier or complete. I .encourage you to write about -what you've. learned in llfe,,‘

80 you can dévelop a-way to Write Your Own. Check.
- SPECIAL NOTE -

All prlsoners who are thlnklng of wrltlng about. their crlme should rev1ew :

“Tltle 18, Unlted States Code;, Sectlon 368l(a) This is the special forfelture ;f |

-law 1n the federal code. I hlghly recommend you consult an attorney before fg

wrltlng about the crime you re 1ncarcerated for.
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CHAPTER FIVE
RESEARCH YOUR TOPIC

- Now that youfhave an idea that you like, let's see how much you know ~about

it. I don't care who you are or what you' re writing about, you don't know

everything'about‘your‘topic. No one does. Now is the time to test your knowledge.
; Go to Google and search your tOplC. This is also a good opportunlty to better '

reflne your idea to better f1t your market..

“Read. the first twenty listings:that come upQ Be thorough. You'll want to
dlscard all the trash and continue untll you have twenty good 1nformatlon sources.

Once you have read all your sources, you'll want to categorlze them.

For those who are currently 1ncarcerated, you can use papers and maga21nes.
Those of you who read my -introduction know that I was incarcerated when I dld '
my research for th1s book In my preparation, I read a lot of newspapers and
maga21nes. When I found somethlng that was relevant to my idea, I would 51mply
cut it out and put it in a file marked, "Write Your Own Check." Once I was ready
to start my outllne, I pulled the file out and started to organize what I had "

gathered by category ThlS gave me a head start on my outline.

Wlth a flle full of organlzed artlcles, I started to llst all the steps I
~went through to get where I. am today. I organlzed once again, addlng the. steps I
had wrltten down. I had to see if I had any holes in the process—just like you' re
, going to flnd in yours; I had holes gn mine. Once again I made a llst,,butqthls

‘list was of the things that I thought were missing.’Then back to the.library'to
approprlate a few more articles. Those of you who are not locked up can use the

1nternet, you wont lose any p01nts for cheatlng.

If you re an overachiever, as I like to believe that I .am, you may have
already done what' I'm about to tell you to do. But, for those of you who haven'ty

~you might want to review ayfew of the most recent books that have been written

about: your topic.

wReading~What others-have to say about your topic can sometimes provide.guidanCe,'
ashtotwhat.information the market is looking_for. Again, use-only the most;recent
“and most popular books. Reading the>books that are already out there, and'makingr
" notes as you go along, will give you a big advantage as you move on to maklng

your outllne...
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N Also remember that you cannot copy dlrectly from anyone else's book. If _you p"
‘ copy someone s work 1n the publishing arena, you can be sued and even 1mprlsoned
‘for v1olat1ng the copyrlght laws. Ybu can, however, "synthesize" the 1nformat10n
- you find 1nterest1ng "synthesize' means that you have read the materlal applled
_your own thoughts and other material to it, and then rewritten it in your own
words. The resulting product, in your own words, 1is synthe51zed" 1nformatlon.
You could use as little as two other books on your subject, read ‘what they
fcontaln, then write the information in your own words. In doing so, you w:ll
have effectlvely synthesized that 1nformatlon, and it's mot 1llegal nor: w1ll

you haveolnfrlnged_on'someone else s copyrlght.

( I have found that an author is. ‘authorized ty law to quote from others works, i
but only if the length of the quote is reasonable. This book is not written as

- a replacement for a. lawyer s adv1ce. Nor is it des1gned to prov1de legal adv1ce
~in any way. T suggest that you stay w1th1n legal limits by researchlng the term
"Fair Use" on the internet. 'Fair Use" is ‘the doctrine that defines what quotes
r.iand prev1ously wrltten materials ‘you can use in your own book. And know, that
- when you QUOTE from someone's work, it is essential that you glve them credlt
for what they have wrltten. By naming another author as a source, you malntaln ‘p_
\ryour publlc reputatlon of honesty in the eyes of your readers. And, you're
likely to make a frlend of the author you quoted for Valldatlng their work

- IMPORTANT -

- There are three rules to quoting another author. VERIFY! VERIFY! And then

~ VERIFY AGAIN! When somethlng sounds too good to be true, don t dlsregard it as ll
- most likely false, but be sure to verify the material. Don' t assume anything is
correct just because it's in prlnt. A.good example happened a few weeks ago.

I recelved news about the federal system's probation program belng found to be
‘yunconstltutlonal by the Supreme Court of the United States. This news came to
me thrOughyan email newsletter from ansordinarily reliable source. The news,'

of course, was very important to me for two reasons: one, I'm a federal
’prlsoner who is subJected to- the whims of the U.S. Probation Department; and
two, I'm an author that writes self—help books about Post Conv1ctlon Law.

Needless to say, the invalidation of Federal Probation was big news, but I

eXeroisedfgood’judgment by suppressing the glimmer’of hope that-shot through my .
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splrlt, and I verlfled the report. It turned out to be false and w1th1n on1y~

: hours I recelved the retraction of the earller report.

: 'Let’me sayyagain, VERIFY! When‘something sounds -too good to be true, or
‘1'beyond'the limits of ordinary‘good~reason, there's a good chance that it mayk~'
not be accurate. If it sounds too good to- be true, don't dlscount 1t, but ‘
:;verlfy 1t w1thout delay. And above all, don t quote it unless you make sure:

' 1t is accurate.

: For‘those_of you who are'not in prison, you may use the internet in YOurc
research.‘I.suggeét youvuseva reliable news: source because, as you might-haye'
t~gueSsed, not everYthing YOu readvon the internet is completely true. That"
why I used my rule of three. VERIFY‘ VERIFY! And above all, VERIFY AGAIN'

You must be accurate 1f you 1ntend to Write Your Own Check.
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" CHAPTER SIX
| WORKING TITLE

o Explalnlng the concept of a worklng tltle in most cases 1is an easy task.

- But, 51nce you' re most . likely not used to the- writing and publlshlng 1ndustry,'

'll try to be a bit more thorough than usual.

Flrst,f“worklng tltle" is a common term for the tltle the author thlnks up L
;and slaps on his manuscrlpt before the profe851onal marketers get ahold. of it.:
In the past, espec1ally before the 1nternet agey pre—marketlng was a lot more
dlfflcult than it is: today. Back then a person couldn £ search "keywords or
‘"most—searched tOplCS" on Google, Yahoo, or Amazon. As as result, many worklng o
£ tltles found thelr way: to the market on the cover of prlnted books. And, as one .

‘k.mlght expect, those books didn't always. sell very well.

In today s publlshlng 1ndustry, an author w1ll be told quickly if his tltle
is not a selllng tltle, but sales is not the purpose of a working - tltle.-
‘pworklng title is one that speaks to the author and the author alone. - It! s a
"focal p01nt that - spurs 1ts author on to his own spec1f1c thoughts about hls’

'Wbook's destlnatlon.,:

. In the world of wr1t1ng full throttle——as you try to write as fast as your
flow of thought travels——an author ‘needs a single focus that points back to the

bookﬁs purposea That is what a worklng tltle does for me—it pulls me back to my"'

: reason for writing a partlcular book.

S Thls book, for. example, has nothlng to do with publlshlng your, first novel.
- You could, however, use its technlques to accompllsh that goal. "How To Write:
.Your Own Check" is' -about show1ng you how you can write and earn a check for
your efforts. Although the steps of writing a how-to book take up a great deal

of space between these covers, I, as its author, must remember that my real

e goal is to teach you how to-do more ‘that just that one step. Don't get me

wrong——I have a great deal of pa551on for writing books, and I could talk about"
‘that at. length. Because of that pa551on, I need somethlng to keep. me focused

;on the.task at hand. I need a work1ng~t1tle. The worklng t1tle for this book, -
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- before I reflned it to the "fnnal tltle"i was "Write Your Own’ Paycheck". That
~kept me focused on the end goal that I was trylng to share w1th you—~how you

too can: get pald to wrlte, even if you have ‘hever done it beforea

Once. you have a worklng title, wrlte 1t down. Put it someplace where you'll_'
see. it everyday. Before I even started wr1t1ng this book, I wrote it on the
cover,of‘my,notebook w;th a magic marker. That kept my thoughts focused,onathe;

~ task atfhand;,

; By the way,‘I'use "working titles" for every chapter as well. More about‘this

in the chapter about . outllnlng. But, to share my little secret, I make and wrlte _~"

- down a name for every chapter.,Those names often end up in my fmnlshed table of

‘ contents. Once you have a good "working title", one that 1nsp1res you, you'll be

on your way: to belng able to * Write Your Own Check.
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CHAPTER SEVEN
OUTLINE YOUR IDEA

:I dOn't'care ~what kind of book, paper; or report you happen to be writing,
the outline 1s it! s backbone. As such, your outline should be the loglcal sup-.
_port upon which the information you're prov1dlng rests. In my Post—conv1ctlon
Rellef serles——whlch are books that I use to explain. legal processes~—I followed"‘
the- court rules as a step—by—step outllne. That's because the court w1ll follow
the rules——in theory——one after the other, to reach-the conclus1on of: the :
- process. Therefore, it only makes sense for me to explain the process in the

same order that the court will follow.

- The same loglc goes for how-to books. If you're explalnlng how to do somethlng,
it's best to start at stép one before going on to step two. The same goes for .

flctlon novels. Start a tlmellne of events that you plan to tell your reader
: about, beglnnlng on the start date, event, or condition, and of course _end on

,the stop date or the concludlng event or condltlon.

0 Now that you know what an outllne does, let's go over the why. Your outllne
'rw1ll help you focus on the task at hand. Just as a working title helps you .
cfocus on the book's purpose, an outline will help you to cover each necessary

f;step for you to write.

As you can see in this book, I title every chapter. I do this for'tWo reasons:
one; it keeps me focused on the.toplc of the chapter; and two, it helps the

reader to refer back to what they may later decide to read again.

Now then, let's start with the first step in creating an outline for yOuriown
book . Take a pen and paper (or your computer for those on the outside) andﬁjot
- down your thoughts. Remember that you're trying to explain something from start

to flnlsh.‘

Also,‘when.providing informatiOJ (and all books do on some level) . you must
follow a logical sequence of steps., In how-to books, a natural sequence already
[fex1sts, all you have to do is follow it. Once you finish writing your steps, it's
time to gather your research materLal,_Wlth your written steps close at hand,

let's compare it . to the research”that you have. Just a hint: when T do my first
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~out11ne, I take a blank notebook and list one step per page, “that way I can’

"kadd pages between the steps if T mlssed somethlng.

For those of ‘you who are wrltlng flctlon, your outline is your tlmellne of

f~the story s sequence. Of course your outline will be a bit more forg1v1ng, but

still one step per page. You'll thank me later.

; Keep in mind that- your outline w111 one day serve as a table of contents.'
 When you thlnk you are flnlshed, take an objective view of what you have created;
and. ask yourself 1f it's laid out in a logical sequence. In a how-to book, ask

-yourself 1f you could complete the task by follow1ng only the steps’ you have

: wrltten. :

‘There is a good chance that your outline is not up to par with that of
a profess1ona1 author——not a blg deal—neither are mlne. Your outline 1s
'de51gned for your ‘use only; if ‘you're submlttlng your work for sale, you'll“be'f
creatlng a new outline later on 1n the submission process. For now, thls outllne; "
:'1s for you to follow and it should remain relatively fluid until your book 1s
ldone. For an example of a simple, yet functional outline, use the table of .

‘Qcontents of this book for guidance. That was once my outline to Write Your

Own Check.
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CHAPTER EIGHT
~ FRIENDS

Everyone I know has, at one time or another, been told to choose their friends
_Wisely. If you haven't heard this, then let me be the first to tell you,,"choose‘
your frlends w1sely." This age-old adv1ce is no less important to you now ‘than
it was the flrst t1me you heard it. If you allow it, your friends can make the .
: difference between succeedlng and failing as a writer. On average, frlends come
in two flavors; Those who use you to feel better about themselves, and those e

‘who want to see you do your best for yourself.

- The ones who want to use you are easy to identify—they're happy failures.
iAnd, ‘they want nothlng more than for you to fail worse than they have so they'll i
’]always have you to compare themselves to. Ultimately, a user needs you to be in
~a worse p051tlon than they're in so0 -they can feel as though they are 601ng better_

than somebody. This klnd of frlend often sticks out because they're usually

t 1ng to "get over" on somebody or somethlng. These kinds of frlends are self—
ry

',serv1ng. Thus, they re no friend at all.

Now, for the friends who want to see you doing your best. These aré frlends of
"true value: They feel thelr best when they see you succeed and want to help you
do it. These frlends are nurturing and supportlve, but they're also often

,brutallyehonest. These are friends  you need 1f.you<want to change your life.

I don't know about you, but I've notlced over the years that if you announce
vsomethlng to.your friends and even some of your famlly members——llke telllng
“them that;you want to be .a wrlter for instance—they'll remind you about it
- forever, or until they“see you either succeed or admit failure. To SOmevpeople,”
this brings about'a.sense of vulnerability and deprives them of being able to =
“rely on friends'and family,veven to the point that\they can't seperate‘theitwo
types of people they'll face. ThlS is caused by the fear that so-called frlends'[

will expose your future failure publicly.

’ I'm sure by now most of you are shaking your head wonderlng how I—someone
’whom you ve never met——just identified the majority of your frlends. That s Lv

;fbecause_you re not alone in this; I went through it too. When I told my friends
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that I was going to wrlte a fiction novel, most dlsmlssed my statement and some
even: laughed at me. Because of the ridicule I suffered after sharlng my dreams,‘,
I dec1ded to write most of the book in secret, then I never publlshed it. -
Because of that one horrific perlod of my life, I abandoned my thoughts of
wrltlng flctlon. Remember that when I was growing up I never dreamed of belng
an author.‘It was over twenty years after I abandoned my first book before I
,returned to wrltlng and publlshlng my first ‘real ‘book. But I was in prlson w1th
‘a whole new 01rcle of friends. Those frinds gave me support and approval, o «
because they felt that my knowledge should be made avallable in a how—to book.
Thus, I wrote and publ;shed,"Post—Conv1ct10n Relief: Secrets Exposed," ey

- diStributed,by Ereebird Publishersr

So who wants.to~go»through all that? Neither did L. That's one of thenreasonsu

: ’l wrote'this'bookr—so you don't have to suffer the mistakes I made:. I'm going

' to'showryou how to seperate your friends without having to -expose your intereSt’g
in wr1t1ng.»I'm also going to show you how to do this without hav1ng to defend'

'your feellngs or ambitions. And without allenatlng any of your- friends in the

process .

g You re holdlng the secret to thls stage in your hands rlght now. Thls is. theb'
'_reason that the cover of this book is the color that it is and the contrastlng

- prlnt is so bold.

‘gThe title will also be offensive to your friends who are happy failures. The '
title itself‘implies that control of your financial circumstances are indeed
your ch01ce. And; that that ch01ce is up to you alone to make._Therefore, ‘

you don' t have to. announce anything, just show your friends the cover of thls',‘

f'book. Slmply ask each of them, "Have you read this book° Do you think someone

can really do ig?"

« Once you have done this, you will dget either good, bad, or indifferent

- responses; They'll be easy to identify. The bad or negative responses; and
'geven'thOSe that are indifferent, represent a class of your friends you need"“
not approach with anything you are preparing to do. You don't have to

dlsa55001ate from them, just 51mply don't share this area of your life w1th

'them.
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The other class of frlends w1ll be d1st1ngu1shed by their cur1051ty and E
~encouragement Some of. them may even want to explore the poss1b111t1es with
you. Make a 1lst of these people. ‘That list w1ll be your "Positive Frlends
Circle". You'll want to remember who they are as you follow the rest of the

steps 1n "Write Your Own Check“
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CHAPTER NINE'
SETTING GOALS

k' 1f you search Amazon com, you ‘11 find that there are many books: that“pertamn'
| 'to the subJect of settlng and ‘achieving your ‘goals. You'll. dlscover that many Z
of them are related to a speclflc task as well. You'll also ‘discover that not

."one is an all encompassing gulde that everyone can follow to acieve all
i,pOSSlble goals. This book is not a perfect fit for everyone either. My goal
there is to teach you how to get in the hablt of setting reasonable goals that
. are tallored to your lifestyle, how to break your main goal into smaller goals,a

and how you can achleve your ma1n goal through reasonable time management._-

, One th1ng I suggest is that if you're writing your first book, you get the
frfeel for reachlng goals consistantly ‘before you commit to any deadllne to
.complete your book. You mlght have a better feel for the process if you wrlte’,

'-,half of the f1rst manuscript before trying to estimate the book's completlon

ydate If you see that you- hit all your minor goals by their due date, then
rperhaps it's tlme to offer a. completlon date on: your Major goal. '

- Just to be sure that I always keep my goals in the forefront of my mlnd I
- use a capltal ™" to define my Major goals, and a lower case "m'" to define
my: mlnor goals. And yes, that does not follow the rules of "good grammer v But
.thls is my book and Webster' s Dictionary says that I have what is known as an

. author' s "license'. A llcense is defined as dev1atlon from fact form, or .

rule by an artlst or a writer: for the sake of the effect gained. " Welcome to

the world of wrltlng that you control!

Before we get too far along, let me explain how my practice of goal—settlng;f

: r,works Personally, I settle on an idea and flnlSh my outline (table of

;contents) before I even start setting hard goals. For example, in January of

i ,2019 Dlane at Freeblrd Publlshers dlscovered that almost all the books on

E the subJect of - 1neffect1ve a351stance of counsel had gone out of date and were f',

.. no . longer avallable Not long after maklng her discovery, she sent me an email

| fasklng me what I thought about writing an updated book on the subJect. (Agaln,f.

Diane's brllllance was displayed in her seeklng out a leading authorlty on
~her subJect of 1nterest) I told her that I thought writing the book would.
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.;be a great 1dea, I also told her that I would get back to her. In the ten days .
-'that followed I researched all the information. that I could find on the subJect,'f
'11&&11 conflrmeduw research through a second source and finished outllnlng the .
 project: I set my Major goal———the completlon of the book. I then set my mlnor
,goals, the small steps that made up my Major goal. Only after that did T set:
a completlon date of July 22019. But agaln, by that t1me I had a great deal of
practlce in settlng goals and mak1ng these goals :

For those‘of you who are first—timers let me set forth a couple of more ‘
'explalnatlons First, your Major goal is the completlon of your book. AVOld
setting a completlon date at the beginning because that only increases the
E pressure to flnlsh too qu1ckly._Second,youruunor goals should be .each element
~ that' S found in your ‘table of contents. This works well with f1ctlon as well

a great example is my flrst novel, "UNDER SEAL'.

Now, back to your book. Outllne your book based on your thoughts and
'-research Select the research for the first three chapters and get it organlzed :
Now let's set a goal. Chapter one-—-how many pages do you think it will take?’

,'QRemember the average book contains 250-300 words per page. Using these numbers,;jdd-'
”'I\reduce your page count to a word count. Now, how many words can you write in a

'dtday7 Take 1nto con31derat1on interruptions by the boss and changlng baby
dlapers for those of you who are stay—at-home moms and dads. '

When you re done, you can make an educated guess at how many days 1t w1ll
take you to write chapter one. Do the same for chapters two and ‘three as well.
k. Once they re wrltten, you . will have your reasonable word per day average
»U81ng that average, you can set your minor goals for the rest of your outlined
: chapters. Always take into con31derat10n that the unexpécted often happens ,‘

Don't forget that "Murphy" guy who made up all those laws. Setting and meetlng -
goals is an 1mportant part of the process 1f you ‘want to Write Ybur Own Check
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- CHAPTER TEN

START WRITING

If you look back. through hlstory you‘ll find that people have been wrltlng,

in one form or another, for thousands of years. Even today almost everyone

~wr1tes somethlng. Whether it be a hlgh school book report;.a grocery llst, e

or a‘text message, we're all gu1lty of writing. My goal in: thlS book is

“focu51ng‘what you're already doing and brlnglng it to the fine point thaty»k

‘~xaccomp1ishes a~financial purpose; Don't forget that your purpoSe'is "Writing

Your Own Check". Wr1t1ng your own book is only a productive step in accom-=

' pllshlng that goal.

‘To‘do‘all this you\must take a daily first step of starting to“write;
. Yeah, you guessed it-—my most -challenging handicapvis getting started everyﬂ
: :mornlng, but once I do start, my next problem is- stopplng. Anyway, back to

you and your book.

By now you have estimated your target dally word count and, barring any

rlnterruptlons by the boss, diapers, and other emergenc1es, you should . seek -

day, or one day a week——-lt s up to you. My personal goal is 3000 words per

'day. That's ten pages. But 1f you get into a groove, a hot spot, your zone, or

',gwhatever ~else you call it, like I dld when I wrote this chapter, you-. can
81mp1y contlnue. I never turn the flow off until I absolutely have to...

- That means when thlngs are flowing, don't stop because you' ve reached a

‘minor goal When you're in a good flow, stay in it. You'll ‘have some harder i

‘days when thlngs take longer to get going, so take advantage of the. good

"days to get some extra words in.

» Get comfortable phy81cally. P1ck out ‘a good chair thatiyou like, with a
good level of 11ght1ng so you don't have to strain your eyes to read your:
notes; dress comfortably and turn your phone off, if you can. The less that

you are forced tovthinklabout-the'easier it is to let your mind roam freely.

 Also, don t let draw1ng a blank stop you from wrltlng. In the past, I have

wrltten a page of nonsense before my brain plcked up on what I wanted to do.
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Thls often happens to me, especlally when I'm worklng on a new flctlon novel
sWhat I'm trying to- tell you is "just write something." I don't care if the ,
.thole se381on becomes a. wash wrlte somethlng until you reach your tatrget word |
count, then edlt later. It wasn't long ago that I started to write letters to
bfrlends and famlly about the chapter I just couldn't wrap my. head around. I

dldn t resume any product1ve efforts untll the next day, but at - least I wrote
‘letters to my wonderful chlldren. ‘ '

Above all (barrlng emergencles) stay focused' Whatever your set t1me 1s.1"
put aside all other things. I don't care if it's your yard work a surprise .
lunch 1nv1tat1on, or a-news alert don't allow distractions to take over——at
‘least not whlle you re trylng to Write Ybur Own. Check
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CHAPTER ELEVEN
SELF-EDIT -

iJust.walk away,,that'sfmy‘practice.'When I write, I start out slowly and

my penmanship'is easy-to read'because[itls crisp, but I get.faster as,I?go |
along. When Iddo,amy writlng ‘begins to look like scribbling, or maybe even
~11ke those plctures on the wall of a cave. My problem is 51mple——when I gety
‘1nto a good flow of thought, my -hand can't keep up. The result is illegable
: wrltlng, and I even mlss a few words here and there. If you're outs1de of

“prlson and u31ng a computer, it won't be so bad. Maybe you'll still.skip-a: few :
; words and letters. Thls is why*edltors are allowed to co-exist with wrlters...'
- just klddlng. Edltors really are a necessary element -of the writing and '

‘*publlshlng process. That's for sure.

Edltors are. a. breed all thelr own. They don't suffer from the same issues
and shortcomings that writers have to live w1th, so in a writer's eyes;, a good
editor can become enemy number one. They mean you no harm; it's Jjust the nature
_&fof the bu31ness. Their job is to make sure that errors in an author's work don't.
l'7make 1t ‘into the publlc s view. As you can imagine, this means: that -an edltor .
1s g01ng to p01nt out every grammatlcal error that the author makes.. But L
:‘all—ln—all, editors are in the business: of keeping writers from looklng bad,

: fso maybe we should all treat our edltors better...nah, not really.

That s why I suggest a llttle self—edltlng before you. face the blg guns.
: Thls 1s also where I employ that "Positive Friends Circle" —you know, that

‘l1st you,made a few chapters ago.

. The trlck to this step is my "twenty-four hour rule™, and yes, I made thlS
one up. Here it 1s——when you write, do all you can to make 1t sound correct.‘ i
In other words, wrlte some, read some,‘and write some more unt1l you 've o

‘{reached your dally word- count. i

When;you're finiShed writing, lay it aside for at least twenty—four.hours.
’After that, and I mean not before the next day,. read your work as a reader‘as
opposed to as a wrlter. Don't use your wrltlng time to do this. You want: your4

mlnd focused on readablllty. Ask yourself, “does this make a clear statement7"
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~ "Does eachhSentence seem complete and neceSSary°" Once you've done your reading,?'

’~¢make your notes and/or corrections. When you 're finished and you feel 1t s

Jthe best it w1ll get, ask one of those "Positive Friends" of yours to read it
as well Keep in mind that you.don't want to use that friend of yours that'
a perpetual cheerleader, the one: who agrees that everythlng you do is just
wonderful You want a  hard core nuturlng ‘critic. You want to know if somethlng

is unclear,
Practicing'this step will also make for a better relationship'with your

: edltor, your publisher, and the publlc. Remember, relatlonshlps are essentlal

o1n establlshlng an ablllty to Write Your Own Check.
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CHAPTER TWELVE . .
" REWRITE

I may have mentloned earlier that I hate- readlng my own wrltlng. Most often
I read notes that I've taken only to be remlnded of information that I :
prev1ously dec1ded was important. This is especially true with my legal wrltlng,
such as when I'm writing a motion to a court. Because of this—my own personal
problem w1th readlng my own wrltlng——I have resorted to rewriting almost

everything I write.

A rewrlte serves a few dlfferent purposes. All of whlch, by the way, I use

“to produce ny best work. ,

‘Flrst——I get to see: the thoughts of the friends I prev1ously asked to read the o
,‘work By the way, when I was ch0051ng my "P081t1ve Friends Circle" I nomlnated :
one of them as a wr1t1ng coach. I also made a big mistake that you may not

pwant to repeat——I gave my wrltlng coach his very own RED PEN.

ffSecond;—Again, T'hate reading anything that I have written, but for some ;iu
fjureason, I don t mind rewriting it. Therefore, I rewrite everything I wrlte.

do. thls because it compels me to read my work for clarlty and makes me read it g
f;slowly. When I read slowly——and I mean word-for-word, I have a good opportunltyr

: to make sure I'm making a good solid statement.

‘-Thlrd——I get the opportunlty to do another self—edlt during my rewrite. I. get
to stand back and focus, which allows me to see and correct everythlng that'

wrong, as well as stuff ‘that could simply be stated better.

~Fourth~—I get a chance to put a finer point on what I've written. Thls 1s help—

ful to the readers and the wrlters 1n legal wrltlng ‘and in how~to books.t

Flfth——I get to read every llne for readab111ty~——d1d I fall to use a contractlon fi.
like. I would 4if I had been actually speaking? Which brings me to a point—if- a

~ line or passage feels as though it isn't clear or is stllted, read it out loud

. so you. can hear how it sounds.
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l'o81xthr—I get to add anythlng that seems to be ‘missing. In a rewrlte, you' can .
add thlngs that you mlssed——whlch we all do sooner or 1ater. - BRRC L

s

' Thls list could probably go on for quite some tlme, ‘and you could prdbably ; ;
. add a few ‘benefits of your own. as well However, I'm now g01ng to get into :

1‘how I rewrlte w1thout g01ng stark—rav1ng mad.

: I do all my - flrst writing with a pen and a lot of paper. I probably caused
uthe death of a good—31zed tree to have enough paper to write thls book Anyway;‘
1 wrlte on plain old lined notebook paper and I write in double spacing for = |
"early correctlon, then I finish by typing it into the prlsoner emall system.
dllThls works espec1ally well for me because when I' ‘m f1n1shed I can email the

kmanuscrlpt dlrectly to Dlane@freeblrdpubllshers com.

,k Of course you will have . to, develop your own method but, please remember, ‘
: rewrltlng is an. essentlal step if you want to Write Ybur Own Check. o
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CHAPTER "THIRTEEN
FINAL’ TITLE

Don't stumble over dec1d1ng on a tltle. I've written books where I ‘had the o
3f1nal title before I had even flnlshed the 1n1t1al concept and some tltles '
“that dldn t become known untll I had flnlshed the last chapter. To be clear,

'hav1ng settled on the tltle doesn t have any spec1f1c deadline.

On the other hand; it's 1mportant to refraln from sharlng your tltle
'.outs1de your "P051t1ve Friends Circle." That's because you could cause a lot
~7of confusion in the market Imagine. for a moment that you. mentlon your worklng,
~ title on soc1al medla. Dependlng on.your number of followers, ‘you could. have

~ tens of thousands of potential readers wa1t1ng for the release of the worklng

'.'t1tle 1nstead of the "Final. Tltle.“ So in the event the publlsher 8 marketlng

‘{department dec1des to change the final tltle, and you lose contact w1th some

k‘~bgof your ‘social media contacts, then you could miss out on thousands of book

i sales because those readers are waltlng for the release of the worklng tltle. f

For those of you ‘who.are self—publlshlng, keep in mind that your flnal tltle

~l7has nothing to do with’ your focus on'your writing—the purpose of your worklng :

ltltle. It has everythlng to do with marketlng, i.e, putting potential readers dlf

'on notice. You re trylng, in one or two words, to tell the reader about the S

'book.

Your title‘should be short, sweet, and powerful. It should say something‘

about the book, something that the reader will look for all the way to the last o

y page. In a manuscrlpt I finished recently, the last word in the book is 1ts
";tltle. It's also ‘the t1tle of a book that one of the characters in my book had |
':announced ‘he was going to wrlte. Yes, I did the unthlnkable, I created a e
»‘Character who S wr1t1ng a book in the book that I wrote. But don't worry, he-
decided to write his book about his f1ct1c1ous experiences in the last chapter.h :

i
|

‘Maybe Dean Roontz* w1ll forglve me.
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T suggest that you get a pretty good handle on your flnal title before you f

begln the submission process. Regardless of whether you start sendlng submls—.1,~'

'81onsuafter the manuscrlpt 1svf1nlshed .or ;f you're sending out concept
‘proposals, having a good handle on a final title will tell your potential
publlsher a lot about you. and your work. Stlll don' t worry too much about

hav1ng a. flxed tltle because it still could change
Just between us,. I'm still very surprlsed that I got to keep the t1tle of

‘behls book so- close to what I imagined. In my defense, however, this book is

call about how you can erte Ybur Own Cheok._
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CHAPTER FOURTEEN
 SUBMISSIONS

I w1sh T had tlme to share w1th you how troubllng 1t was for me to wrlte
this chapter. I w1sh I possessed an all—encompass1ng formula to guarantee that

your every subm1ss1on would be accepted, but unfortunately, no such formula

ex1sts,

In my view, The most 1mportant thlng to know about submlss1ons 1s that
‘sooner or. later——and it will most likely be sooner——you will have a subm1ss1on i
f‘rejected. This is a hard fact of a writer's llfe. But,: also: know that rejectlon
: 1sn t always a reflectlon on your work or your ability to write. Experlenced
"wrlters know,\and new writers w1ll learn, that rejectlon is usual for all klnds’"

: of reasons. The most common reason is that there are more good book 1deas than

publlshlng opportunltles.

Whatever you do, don t let a rejectlon ‘'stop you- from wrltlng. And above all,;

..don't destroy the manuscrlpt you worked so hard to flnlsh
‘Letﬂmeygive;youvaxfewitipsathat wiilbmakeuyourusubmissionsumOEe“productivedz1
'Eirst—*bevsure you have a nicely refined manuscript to send out.

Second——shop around for a publlsher——thls means that you should choose a pros—
'lpectlve publlsher just like you would choose a target audience. Bottom line 1s,
if you send them somethlng that | they are known to have an interest in, they re

‘more llkely to glve it due con51deratlon.

Third——follow‘their instructions.fIfgyou\go;to a publisher's website, you'll
find their submission_instructions. By all means follow their instructions if
fryou'wantithen,to consider your~work.,For those of you who.are incarcerated;
,you'Should‘ihvestkinvthe latest copy of "Writer;s Market". It containes a list|
of publishers.fSome of them will send you a printedAcopy of their instruCtionS~
'and'some will print their instructions in their listing. If you happen to be
.‘wrltlng anythlng that's" of interest to prlsoners, your first stop in the
v]subm1551on process should be to contact Dlane Schindelwig at Freebird publlshers-:
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: Prlsoners can send.her an emall Dlane@freeblrdpubllshers com, Or send her a

letter The ma111ng address is:

"Freebird Publishers 4

© P.0. BOX 541

“North Dighton; MA 02764n~

My personal experlence with Freeblrd Publishers is a very long story, but
.as challenglng as I was to work w1th “they managed to turn my very flrst ”

'subm1831on into the lucratlve wrltlng career I enJoy today.

'Fourth———exerc1se modesty first and foremost if you're a first-time author. As
. I said earller, there are a lot more manuscrlpts being submi tted than there are
';.publlshlng opportunltles available. That translates into an acceptance belng a
gift in any 01rcumstance. Your purpose in publishing your flrst book- should be '_
f]‘to establlsh yourself as an author, rather than haggling over a few p01nts ine

‘a contract. .

I recently encouraged a fellow author to submit his manuscrlpt to.a publlsherify

i;' He too was an. unknown flrst—tlme author who had never been published. The
\ffpubllsher took a chance by offerlng him a generous contract. The author, however,

got greedy and sent a counter-offer. The counter—offer was ridiculous and the
publlsher w1thdrew its initial offer. The author in this example was. stlll :
unpublished at the time I was writing thlS book. Let this be a lesson to you— ;“7
even a contract for five' percent will get you publlshed You can start making
;your fortune after you ve sold a million coples. Look at your: first book as

tralnlng, You can make a profit on all the rest to follow

| Keep in mlnd that you will 11kely have to wrlte more than one book before -

vyou re truely able to Write Ybur Own Check
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CHAPTER FIFTEEN
GOING' THE EXTRA- MILE

By the t1me you ve come thlS far in any wrltlng project, you're gettlng
»~really close to belng flnlshed. But close isn't close enough. There's more :
to do. This chapter is relevant to everyone regardless of whether your sub—f

‘mission was accepted or re]ected. This chapter is, however, more crltlcal to

r'those of you who are moving on to self-publlshlng.

~Let's start by readlng your book one more time. By now it's been through :
your "P051t1ve Frlends C1rcle" and maybe even a profess1onal edltor. That means
h%changes have been made to your manuscrlpt Don't get me wrong, this is a good
,.thlng.-But, in the end, it has to be your: book. When someone who. knows you ’

reads your booky . they will know 1f it sounds like something you would say 1n

person——they will know your voice.

Those who are reading your book, having never met you, are learning your
.voice. And they will know if you sound dlfferent in your second book. So read
‘”your book to see if every page sounds like somethlng you would have sald. Thls Lo

'-¢w1ll be very 1mportant 1n the future as you establlsh your fan base.-~*

- As youfre4read your manoscript, obviously you should do a second
word—for—word edlt. This is another time to employ your "P051t1ve Frlends
fgClrcle." The use of many profe351onals is very helpful in flnallzlng your
ybook.’I'm amazed at how many mainstream books are published with errors in
them. We're all human; I don't care how good you become——you'll make SOme

: 'mlstakes. The  same 1s true for your proofreaders, s0 the more that you have

;‘the better off you are.

: oAlthough I have never tried this before (due to my lack of access to thed"
internet) I noticed_that‘an author named Vic Johnson invites his readers to
identify errors in his-books in return for a small gift. Just so you know,
Mr. . Johnson's books are a source I often use for’ personal development. SO,

when I dlscovered ‘that he printed this invitation in his books, "I decided

: ‘that it's probably a reasonably good idea. -
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| 'Solwhat,about'thevextrakstuff?;lnpevery,book I write, my publisher requires,
me to prepare. ektra‘pages that go into it—including my Amazon summary. Now
that you know this is coming, you might as well get ready for it. Rather than o

“"wastlng more paper by telllng you the obvious, you can ‘use this book as an

: example. Take a look at all the stuff that's telllng you about thlngs

other than the main subJect the copyrlght page, about the author, table of
contents...etc. Of course, use only what you need and sk1p the rest Also keep
tiln m1nd that you can advertlse your webs1te(s) and future books on ‘the back.
-As you can see, I always support other people, and you' re welcome to follow

”,:my lead we can all prosper from extra networklng

(A very 1mportant step in marketlng is picking attractlve covers, both front '
‘and back We have all heard the saying, "you can't judge a book by its cover.
Yet people do JUSt that every time they walk into a bookstore. When anyone
fwalks 1nto a bookstore or searches the internet, the first thlng ‘they respond
to is what they see. And if the cover of your book fails to get a person s :

attentlon, they. w1ll move on to. the one that does.

Your front cover should get the reader's attentlon. It should make them .

U‘,'wonder what 1s 1n31de. But ‘that's not all—if the front cover gets their f

' liattentlon, they'1l almost always look for more 1nformatlon, So they read the j o
7summary on the back. Hence, the back cover should give them enough to drlve g

them to read the book. Remember also, that if your book is a how-to or.a

do-i t-yourself book, your potentlal reader is also g01ng to want to be able

. to read about the' author. Readlng about the author is important because most e

readers want to know if the author is 1ndeed a credlble source for 1nformat10n;-~A

~So glVlng thls your best effort w1ll help you Write Your Own.Check.
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CHAPTER SIXTEEN
e | SEIF-PUBLISHING
1 m 51mply amazed by the number of people who belleve that if they wrlte a
book and send it to a publisher, they 11 become lnstant mllllonalres. Lucklly,’u'

after the first rejection,; reality begins: to seep in. Not long after that, they. -
,,start to con31der other optlons One of - those optlons is self-publlshlng

One of the most 1mportant beneflts of self-publlshlng is that you' re the
kaoss———you make the final decisions. The downside, however, is that as the boss ,g
~ you bear all the respon31b111t1es that go along with the mistakes. One of the -

‘flrst respon31b111t1es is understandlng the d1fference between- prlntlng and
| publlshlng, and reallz1ng that you will ‘be better off if you rely on the ,
serv1ces of profes51onals for some thlngs that have to be done. As you may have :

'-glearned by now, you must flrst get your book .into print before you can accelerate :.ylh :

 the publlshlng process. Also, if you decide to use a prlnt—on-demand (P. 0. D.)
service, such as those publishers who list on Amazon, your book w1ll be up for 4
:'sale But that s only the beginning of the publlshlng process. Just like’ ‘
.-marketlng, publlshlng is an ongoing effort that should contlnue untll your book 1"*

l 1s out of prlnt

e When you declde self-publlshlng is the way you want to go, you must also |
tsdevelop a can~-do mlnd set. You're going to bé requlred to take on all the

ydutles that any- other publlsher would perform on your behalf. You must keep in
mlnd that your book won ‘t sell itself. No matter where you make it available |

* someone has to take the time to drive potentlal readers to where your book is
'offered for sale. Stop! Don't panlc I'm going to give you the answers in JUSt

a’‘minute.

. First, 'let's talk about getting'your book between a couple of covers. In otheri

'7words, let's get it 1nto print.- This is the part of the process where I suggest
that everyone should use a professional. I know that there are many services :

that offer do—1t—yourself printing out there. But, you'll discover that there

, are a huge number of critical taskstthat must be performed — preparing ¢overf,
_art, getting an ISBNZassignment and a bar code, locating a printer, creating an -
."account for the marketingepagesyfor Amason and other online sellers...this list
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~goes on and on. Just as I wouldn t suggest that you perform your own braln :
- surgery, I don t suggest that you tackle the prlntlng process on your own,v

-‘elther

: For self- pub11Sh1ng, I hlghly recommend that the flrst-tlme author use a
prlnt- n—demand d1str1but10n optlon. P 0.D. is a method of prlntlng that prlntS'~
- only one book at a tlme———when it is purchased The greatest benefit of u31ng

a prlnt-on-demand optlon is, of course, a much Lower upfront cost. You also.

won't have to worry about storlng the 10 000 coples of your first book———coplesk°

that you would ordlnarlly have to store until they are sold. Your other sav1ngsa _fj,

is that you won 't have to worry-about maklng a minimum purchase———that would

. cost thousands of upfront dollars With print-on-demand, your book is dlgltally
 stored on a file system by the pr1nt1ng company . When a book is ordered they :
i prlnt a. book: and send it out for you. That means that you don t have to worry .

5 about paylng upfront shlpplng costs e1ther.

There are two types of writers who benefit much more than others by u31ng a i .

'profe331onal self-publlshlng company. ‘That's prisoners and wrlters of how-to
“(and/or self-help) books. Prisoners will nearly always need someone to prov1de

 access to the online services. Self-help and how-to authors, however, enJoy

',usome addltlonal beneflts also. When using a professional self-publlshlng company,

: -,,lyour book w1ll end up belng for sale on Amazon.com and other P.0.D. s.AIffyou

.are as wise as I was, it'1l be on Freebird Publishers online bookstore also
..Thls is a* b1g help to how—to and self-help writers because books that offer
1‘1nformatlon often sell themselves to some degree. People from all walks of llfe
, :demand 1nformatlon, and where de they go first? You guessed 1t the 1nternet
If they can't find the 1nformat10n ‘they want on their own, their next step is -

‘to. search out how-to and do-lt-yourselfybooks on their spec1f1c topic.

Also know that any worthwhlle self-publlshlng company w1ll have a llst of
promotlonal options you-can choose from. You would be amazed by how effectlve
.a 31mple shout out" advertlsement can be when sent out to the rlght market.

1If you;still have‘no‘clue where to start, then let me share my experience,
As you can see on Google, I have several books in print. But not all of those

books are under contract with“FreebirdiPuhlishers..The other books I decided

45




"~ to self-publlsh I chose self-publlshlng for some of my books because of my

,7'own 31tuat10n

I was conflned 1n a. federal prlson in Coleman, Florlda, when my mother passedd,«:t

,ﬁaway When I heard that she was gone 1 suffered greatly Only hours after I was
vlnformed I started wrltlng to vent my feelings.. I wrote about- many thlngs,and,
experlences that were meanlngful to my mother and me. As‘you can imagine,]these
.~th1ngs have very little meaning to anyone else. Of course Freebird Publlshers
‘couldn t JUStlfy 1nvest1ng in a book that had such a limited market —which

con81sted of —well, Just me. Thus, when I decided to publish the short book as

..a memorlal to my mother, my 1dea was reJected I then chose ‘to self-publish..
‘,dIt was because of how profe531onally Freeblrd Publishers handled my first book

- that I de01ded to use them to self-publish "The Mourning After." My goal was to
‘ publlsh the ‘book in my mother' s memory~—-I didn't care if it sold or not. In the :
~end, Freeblrd Publlshers handled the project just as profe331onally as they

- would have if it had been a ‘million dollar deal. I was very pleased with the :
_ JOb that they d1d for me. They performed far above ‘my expectatlons And, T have'\f
‘ ,sold many more coples of my self-published books . than I ever expected w

If you re. wrltlng your very first book and you intend to self-publlsh I
fjstrongly suggest that you consider Freebird Publishers as your flrst ch01ce
I d1d and now. every month, I Write My Own Check. ' ‘

Y
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CHAPTER,-S'EVEN‘I‘EE' N
. PROMOTING YOUR BOOK
S Let me start thls chapter by admlttlng that any profe881onal marketer could :
'k;wrlte a lengthy volume on what I don t know about marketlng The same goes for
: advert1s1ng and- promoting, for that matter So what exactly do I have to offer7‘ i
Well experlence Don't get me wrong, I ma long way from be1ng on Oprah. I'm
 not a New York. Times Best- Selllng Author-—-yet ‘But, I do enJoy a level of,
; prosperlty that is far beyond that of my. peers. I do well enough flnan01ally
to. 1nvest the required time and money to write this book w1thout concern for who

fw1ll pay to publlsh 1t You can do the same.

‘ Needless to say, I'm not yet where I want to be 1n my profe331on-——but I m
well on my way . I owe my upward - momentum to the efforts of Freebird Publlshers
- and to my own drive to learn everythlng I can that will help in that effort.
.:I ve. learned a lot about promotlng myself and my books by reading hundreds of
] books artlcles, and lesson plans about marketing and promotlng As you might
.1mag1ne, my. study has been llmlted to book and author promotions. However, I’ ve
‘j’had to read a lot of unrelated materlal to determlne if it Was helpful

| What I m going to do for you in this chapter is reduce what I've learned down |
to only what T' ve found that works By all means, strive to learn more than I
'offer here, but know that what you will read next will put you out. front in i

your effort to promote your book and yourself.

‘ Here you are, you ve wrltten a book and 1t s up for sale—or is it? If you 're
.a prlnt—on-demand customer that's easy enough to answer, but if you' re s1tt1ng '
on - ten cases of books in your garage you 11 face some additional challenges

I have learned that no matter which dlstrlbutlon process you use, you must i

let potentlal readers know that you have a book for sale. I use my -own '1-2-3"
short plan. And agaln, I-use this plan as a supplement to the promotion pack-
page that you should have purchased from your self-publishing company. My short
plan con31sts of a. market analy31s a platform review, and a promotlon plan
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lMARKET ANALYSIS———Although the odds are agalnst a first-time-author hlttlng
the Jackpot 1t s not 1mpos31ble But no matter who the author is, it's:

5 1mportant to know who will buy thelr book. A market analysis con81sts of

class1fy1ng your book and gettlng a clear view of who will want to read it.
~Your next con31derat10n should be whether the book is prlced properly. There
s nothlng worse than pricing the book out of the reach of its readers.

: Imaglne a chlldren s.comic book that costs $100.00

k My ow. personal experlence in marketlng the book you: now hold cons1sted of
,levaluatlng who would want or need the 1nformat10n you're now reading. Although‘.
. some people think that this book should target published authors, its actual ;
 target is people who are unpubl1shed The goal of this book is ‘reaching people'
T in order to elevate them from thelr current station in life to the level of

flnan01al 1ndependence

Please note that I'm targetlng a much larger group .ofi potentlal readers

-n‘;Ihere are far more people who are unpubllshed as opposed. to publlshed 7

'hauthors-—-and who doesn t want to make more money?

"_PLATFORM Your platform consists of the people and organlzatlons that support':
, fwhat you re d01ng in 11fe Unless you're a troll living under a brldge you ..o
tj;have a platform, even 1f it consists only of your grandmother and your llttle
81ster Now 1t s time to list and categorize your platform You should start by
taklng time out to determlne who you know that would benefit from your book
along with who is going to talk about it. You' 11 find that famlly members and
' :frlends w1ll become more receptlve to 'your efforts when they learn - you ve
,already publlshed your book. Who doesn't like to say that they know a :
publlshed author. L : '

’ - When you' re. cons1der1ng who is in your platform consider famlly members,
people in your church, parents from you Chlld s little league team, people -
~who oomevto you for‘adv1ce,uand anybody who talks about you already.

. For those of you who seek to grow your platform, start by d01ng thlngs forpj
other people, especially if it's related to the subJect of your book.
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: For example I wrlte ‘books that educate prisoners who want to turn away from a
, llfe of crlme I broaden my platform by actually helplng some prlsoners and
fthelr famlly members develop their first book. Belleve it or not, they re ‘

always telllng someone what I d1d to help them.

PROMOTION PLAN The most 1mportant thlng you can do before you start promotlng
‘1s to develop a promotlon plan. By the way, this is one of those mistakes 1
: made that you should probably try to avo1d———promot1ng w1thout a plan. i

For those of you who took my adv1ce and purchased a promotlon package fromvf.
your publ1sher, you  should start your plan by llstlng what your publlsher is .
lalready d01ng for you. You don' t want to duplicate any efforts _mor do you "
,want to do. anythlng that's counterproductlve :

So, let S start by llstlng everythlng that is belng done now. That too, 1s'

v,part of your Promotion plan.

Next, llSt those people in your platform who you know will talk. about your_;*::

v‘fibook Word of mouth exposure is very important—it's a glft that keeps on.

b' g1v1ng People llke your grandmother, who has always pinched your cheeks
'because she can' t contain her prlde-—-well drive over and give her YOUR copy

~of your book She 11 talk about the book and you until you give. her the secondf;”i-'

.. book. And of course, 80 see all the other people who will be exc1ted for you

‘Orand share the news about your book with them as well. In all serlousness,

:;glvlng nbooks.awayvln a llmlted number is a good 1dea, and it's tax deductlble;

Evaluate your personal and profe331onal social media platform and adJust 1t%,-
accordlngly. Something that is very 1mportant about soc1al media is the :
,con51stency of your coverage. Be sure to prov1de a consistent presence, and
above all interact ‘with others on your site in a positive manner-—-always,

~and T mean always, leave posts and comments. on the subjects 1mportant to those
| ~you are connected with. Be a part of ‘their life; they re much more ‘likely to

o support you if you support them
f,~Keep,invmindfthat bookstores love to sponsor authors. Start a relationship
with a bookstore'and offer to do.events with them. Never, ever give your books

away at an event sponsored by a bookstore. If you want to give books away at a
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bookstore, give the free books to. the store for them to sell at a d1scount, andjdt
of course, sign them for free You would be amazed ‘by.-how-many: people collect S

‘signed books——-espec1ally signed first editions.

Also consider radio'interviews"mass social'media campaigns, and joint
fpartnershiPS‘ Speaklng engagements are also a huge help in getting the word
out about your book. More about speaklng engagements 1n the next chapter

} Keep in mlnd that successfully promot1ng you and your book is not a me—me—mef
, campalgn. People always want to hear about what you're doing for. them and thelr
,' commun1t1es. If you want to make it big in this 1ndustry, make a plan and stay |
».focused Only ten minutes a day, everyday, will put you on your way to belng
able to erte Ybur Own Check. '
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CHAPTER EIGHTEEN
BRANDING.
’ Just to glve you a warnlng, thlS would be a really good time for you to
remember that this book is more about mlstakes~——mlstakes that I ve made and

that you should not repeat. My failure. to consider my brand is a mlstake that

ot only recently started to recognlze. L

When I flrst started wrltlng, profe881onally anyway, I was. angry I was
'angry because I was put in prison by a v1nd10t1ve Judge——-lts along story,
‘but our personal hlstory and her gender are a blg part of why this Judge is f
‘punlshlng me — for a crime she knows full well that I didn't commlt Rather than
- sit around and whlne about my c1rcumstances, I decided to seek out others whose o
| sentences were questlonable, and I found many. My next step was to help them

| - get rellef I didn' t know 1t at the time, but I was at the tip of what is now

a natlonal movement——-the flght against mass incarceration in America. There

\1s no doubt that the Amerlcan people see daily snippets on the news about
prlson reform I have gone even further by founding my own prison writing

”]Vprogram Thls is my contribution to America-—my effort to fight crime through
ypeducatlon. This is what I'm known for-—-thls is my brand.

Ybu, Just llke me, can become known. for somethlng But with some guldance,’
g you unlike me, wull recognlze this fact and use 1t to your beneflt early in
‘.vyour writing career. In. simple terms, your brand is the emotlonal effect that
you have on the hearts of others—it is what you are known for.

When establlshlng your brand think beyond what you. currently make avallable,t’

‘on your soc1al media. Forget about what you let people see; step beyond the
facade and think about how you make people feel. Everyone you interact. w1th has
,kthe ablllty to develop unique. feellngs about ‘you as an individual and as an
‘author. The way they feel will stay with them longer than anythlng that they
‘have seen you ‘do or heard you say. When you start to establish your brand as
opposed to your image, you should put more thought into the emotlons you want
to 1nvoke in people as opposed to what you want people to thlnk '
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. As you con31der thls, also know that you can guide those feellngs 1n a

nf‘dlrectlon that s beneflclal to your purpose. I can also tell you that there
have been thousands of hours-of psychologlcal studies conducted on the

pr1n01ples that affect brandlng in general but here are some steps that I ve

learned that w1ll help you get started. .

- Take time to flgure out what feellngs you want to trlgger in others. List
the emotlons that you want others to feel when they visit your author s page. and‘
website. Do those feelings match what they feel when they read your book7 Take :
_'1a look at your page—-—really take the time to get an obJectlve view—you know, : :
’ ,:the thlrd party type of view. Now th1nk about the words that pop. into your head. ,u‘
, 'Compare those words to the words and emotions: you want others to develop about
| you. Ask yourself "do . they match7" If not, you have some work to do.

Thlnk about thls———lf someone else was. descrlblng you and 'your brand, what
~ words would they use7 What emotions would they descr1be7 Do those answers match
i what you would like for people to thlnk and feel about you? You can trlgger the
: fcorrect feellng by using spec1f1c words in your content° books, social media
'postseﬂxi your author page. Use plctures and colors in your medla and book

\covers that express your overall ‘message. -

Thinkiabout the feelings and the message you want to resonate. There‘is a'-he
',blg dlfference between trlggerlng a feeling, and hav1ng that feeling resonate.
Triggering a feellng will draw attention to your brand, but the feelings that
: ’resonate are the ones ‘that a person is left w1th———the feellngs that stay with
h‘them. What do you want your readers to continue to feel’ long after reading

‘your author page7 What message do you want your visitors to remember? Make
,your m1s31on clear in your media and make sure it's about’ what you'll do for

_ your readers-——as opposed to your bottom-line.

What promlses are you maklng to the public? By maklng a promise to your '
1readers, and keeping it of course, you establish trust. Trust produces '
fsatlsfled readers who talk about what you're d01ng This produces both repeat

customers and your best word-of—mouth advertlsers.
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For those of you writing how-to and'do-it-yourself books, trust translate53
Alnto credlblllty You become the authorlty that people will seek out because
‘you te the go-to person on your subject. When you become the go-to person 1n
1your field, you have successfully built a ‘strong brand. Remember that your
_'brand is your promise, and that 1is what your audlence will come to expect ‘

"ifrom you and your bus1ness.

Maintain your brand—é—Keeping'your ‘brand strong requires that you fulfill‘h

h_your promise. You do thlS by being con51stent "I recently read about a

'cycle———'Make a promise, dellver, build trust, and repeat." I agree that thls,

o is a good pr1nc1ple of con51stency, and one that will make readers choose you?ijﬂ"

.'fover your competltlon. Thus be con31stent satlsfy your audlence, and erte .
 Your Own Check ' ’
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The rules and laws that govern Supreme Court review;

The unspoken, Supreme Court operating procedures;

Tips for question construction;

The types of questions the court has responded to over the years;

Sample letters, forms, motions, and petitions;

A list of Supreme Court case decisions that have changed the
course of justice in America; and
— The head start that could make YOU the next big case that
changes the country.




@ A homerun starts with a strong swing at a good pitch.
£ In the post conviction relief process a homerun requires a

|| constitutional error and your second claim. This book is

This book will save you hundreds of hours in research by showing you upfront
what works and what does not work. You will see how far you must go to win.




This book is endorsed by the former magistrate judge
who wrote its foreword. And its material is used by
thousands of legal professionals nationwide. it is also
the first comprehensive layman's guide written to ex-
plain the duty of counsel, from initial appearance all
the way through to direct appeal, and it is explained in
plain English. "

This ineffective assistance of counsel book is written - ;

from the perspective of someone who has fought his : ' | glglg{g%g]ﬁlgg
own personal fight. He litigated for himself, as his own E8 . o OFCOUNSEL
"Jailhouse Lawyer" proceeding in pro se, all the way . . Ovércom‘mg th Inevii:able
through the process. He finally won an order from the ! " .
Eleventh Circuit Court of Appeals- remanding his case
back to the district court. This book is a summary of
the seven-year study he conducted as an established
"Jailhouse Lawyer". His work is responsible for hun-
dreds of sentence reductions granted, by the U.S. Dis-
trict and Appellate courts.

With this book the reader will be armed with the wis-
dom of hundreds of years of legal development. It con-
tains the rules that the federal courts are supposed to
follow in criminal cases and provides the laws and
rules that govern the Post-Conviction procedures.

The book is made public for the purpose of fighting

Mass-Incarceration one case at a time. Be a part of the |
movement by learning the laws and rules of the Ameri- |
can criminal justice system- yours could be the next big |
win.




STOP -if you like prison don't read
| this book. This book is full of information
about how to get out of prison early.

¢ Cover to cover filled with motions and

| secrets used by real Habeas Corpus

L practitioners getting real results. This

A book will show you the simple way to:

RELIE

» Get your case file;
> Analyze your case;
> Keep your records efficiently;

> Investigate your case, see what you
deserve;

> Write simple effective motions;
> Get out of prison; EARLY!!

This book gives you what the courts don't want you to have, an under-
standing of the reason you're in prison.

= You will learn the proper Habeas corpus practice that the courts follow,
rather than the fairy tale that is taught in a school.

= This book comes from the wisdom of real practitioners who files Habeas
corpus petitions and get real relief.

= You will learn in plain English how to win in a section 2255 proceeding.
— This book contains real filings from real cases that have prevailed.

| = This book will make a good practitioner... great!

Softcover, 8x10", B&W, 190+ pages $26.99 (19.99 plus $7. s/h)



The appeals process taught
to lawyers in layman's terms.

= In this book you receive instructions, to the layman,
concerning every filing individually

= Sample Letters

= Sample Forms

‘ = Sample Briefs

. = Motions for Rehearing

= En Banc

= All you need to know about winning an appeal

-
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LEARN HOW TO THINK AND
WRITE IN A STYLE THAT
JUDGES WILL ADMIRE, AND

LAWYERS WILL ENVY.

| This third book in the Post-Conviction Relief series. This installment
lis written to correct the most basic problem in your case, the way
you think. | have encountered hundreds of prisoners who failed to
obtain post-conviction relief because they attempt to sound like a
lawyer, that is a mistake. The post-conviction relief process is de-
signed to allow prisoners to express themselves plainly without being
required to know laws and rules. This book is my effort to set a
standard by which a layman can measure their ability to express
themselves to a court effectively. This book will teach you how to
sent motions and petitions that are more pleasing to judges, who in most cases want you to have
it you deserve under the law. It will teach you how to refine your pleadings by understanding the
nce of critical word usage and syllogistic reasoning. You will learn the importance of present-
gar set of facts as opposed to a theory in law they already know. This book includes a full and

| | accurate copy of the Federal Rules of Civil Procedure and other resource materials.




